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About Your Agent 

Mitchell Hall 



MITCHELL HALL 
Licensed Associate Real Estate Broker 
Licensed since 2001 

 

About Mitchell Hall  

 

Mitchell Hall is a new breed of broker / blogger in Manhattan that embraces 

and understands transparency, technology and social media.  

 

Mitchell has been blogging about Manhattan real estate since 2006 and he 

started his first real estate website in 2002 and actively contributes to 

professional and social networks.  

 

A seasoned real estate broker, Mitchell brought years of sales, marketing 

and creative thinking to his real estate career from his prior successful 

career in marketing, advertising, media and entertainment.  

 

Mitchell has exceptional negotiating and marketing skills. His extensive 

arsenal of tools, resources and pricing ability benefit today’s sellers and 

landlords. 

 

Comfortable with all types of properties, people, lifestyles and financials, 

Mitchell knows how to listen, to focus and to work hard to satisfy his client's 

individual real estate needs. 

 

Let Mitchell Hall give you the benefit and wealth of his accumulated 

experience, knowledge and skills on your behalf. His humor, patience, 

reliability and diligence make the real estate and relocation process as 

smooth and pleasurable as possible.  
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_______________ 
Mitchell Hall 
Licensed as Mitchell J Hall 
Lic. Assoc. RE Broker 
corcoran group real estate 
office: 212.877.6268  
fax: 212.230.4244  
iPhone: 917.312.0924  
MHALL@Corcoran.com 
2253 Broadway, New York NY, 10024 

 

http://www.nycblogestate.com/
http://www.mitchellhall.com/
http://www.corcoran.com/nyc/Agents/Display/6682?tIndividualOnly=True
mailto:mhall@corcoran.com




Within 24 hours of listing with Corcoran, your property will be distributed to the 

entire brokerage community, advertised on corcoran.com, and published on the most-trafficked real 

estate websites in New York and around the world. This massive continuing exposure is the 

cornerstone of the following overall strategy:  

  

 

Pre-Launch  

• Arrange for the property to be professionally cleaned and staged. 

• Have the property photographed and the floor plan drawn. 

• Invite a team of colleagues to assess the property and confirm proper pricing. 

• Visit similar properties currently on the market to evaluate the competition. 

• Preview the property to brokers with a special industry-only Open House. 

• List the property and advertise it to the brokerage community and public. 

   

 

Launch  

•Create necessary printed marketing materials, including property fact sheets. 

• Announce the listing by email to a broad database of brokers and customers. 

• Send a Just Listed postcard to the building and to other targeted neighbors. 

• Schedule & advertise the first public open house. 

   

 

Ongoing Efforts   

• Feature the property on corcoran.com. 

• Discuss advertising options on the web, with several popular sites to target. 

• Explore opportunities for print advertising in the NYT and other publications. 

• Carry out scheduled email-marketing campaign. 

• Enroll Corcoran’s in-house PR team for possible exposure in the press. 

• Schedule, advertise & host regular Open Houses, gathering relevant feedback. 

• Field appointment requests and show the property. 

• Present and negotiate all offers. 

   

 

Feedback & Evaluation  

• Compile regular reports of showings, web traffic and broker/customer feedback. 

• Revisit pricing and marketing plan as appropriate. 
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Sold Property Averages:  
Sale Price: $738,500| Maintenance $1188 
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Active Listing Averages 
Asking Price: $726,500 |Maintenance: $1,321 | Square Feet: 680  

 



The value of properly pricing your home extends beyond all strategic marketing efforts. Selling your 

home is dependent on pricing it correctly which is determined by many variables such as specific 

property features, building amenities, monthly costs, market data and location. Proper pricing is 

particularly important in the early stages of marketing your property as it ensures exposure to a large 

pool of serious buyers. The correct price for a new listing will capture buyers that fall within a specific 

price bracket. Pricing your property competitively will enable your property to sell in the shortest time. 

  

  

  

Suggested Asking Price:   $725,000 – 775,000 

  

Fee for Service:    6% of sale price 

       3% to the cooperating broker 

       3% to The Corcoran Group. 
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16 Morningside Avenue  Apt 5N 

 

Asking Price: $500,000 Sold Price $560,000 

 

•Spacious, gracious and affordable three bedroom home directly opposite Morningside Park. The huge living 
room features three over sized windows that catch the sun and the scenic views of the landmark Morningside 
Park. The three northern exposed bedrooms and the windowed bathroom catch the morning sun while the 
quiet Master Bedroom has both north and east exposures. Both the windowed kitchen and bathroom are in 
excellent condition. 

 

•16 Morningside Avenue is a prewar elevator HDFC coop renovated in 2004. Rare opportunity for qualified 
buyers to own a spacious, gracious and affordable home on Morningside Park. Must be primary residence. 
Maximum household income allowed 120% of NY (AMI) area median income.  
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Properties Represented 



Properties represented by Mitchell Hall: 

351 West 114th Street #2E Asking 
Price: $669,000 
Sold Price: $660,000 
 

300 West 135th Street 
Strivers Gardens Condominium 
Asking Price: $560,000 
Sold Price: $580,000 

255 West 148th Street #6C 
Asking Price: $359,000 
Sold price: $355,000 



Properties represented by Mitchell Hall: 

45 Central Park North Apt #5E 
Asking Price: $450,000 
Sold Price: $480,000 

45 Central Park North #3F 
Asking Price: $530,000 
Sold Price: $580,000 

290 East 2nd Street #2E 
Asking Price: $495,000 
Sold Price: $495,000 
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Properties Represented by Mitchell Hall  

377 Rector Place #20A 
Liberty House 
Asking Price: $699,000 
Sale Price: $717,000 

45 Central Park North #2F 
Asking Price: $469,000 
Sold Price: $520,000 
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New York Times Published: November 12, 2013 

 

How the Word ‘North’ Affects Prices Living Along Central Park North 

 

"At 45 Central Park North, an income-restricted co-op, prices are lower, and bidding can get fierce. A three-bedroom on the 

second floor, listed in July at $469,000, attracted multiple offers above $500,000, said Mitchell Hall, an associate broker 

with the Corcoran Group.  

By JOHN FREEMAN GILL 

 
 

Published: 6/5/2013 

 

Middle of the UWS: Fun activities, gorgeous homes in the 80th streets  

Featuring Corcoran broker Mitchell Hall: http://www.amny.com/urbanite-1.812039/middle-of-the-uws-fun-activities-

gorgeous-homes-in-the-80th-streets-1.5417791 more 

 

Published: 4/30/2011 
 

The Total Package  

The Buyer's Application Process is Changing   In the best of circumstances, qualifying an applicant for a co-op or 

condominium purchase can be a challenging process…“Co-ops [and condos] should communicate their expectations 

and requirements through their managing agent, and they should also list their expectations and requirements in their board 

package/application instructions,” says Mitchell Hall, an associate broker with the Corcoran Group.... More 

 

10/26/2011 

 

Mixed-use Townhouses with Commercial Space  

Any wise New Yorker knows that two heads is better than one. Any smart real estate investor knows that two 

renters are better than one. Mixed-use townhouses across New York are becoming hot commodity. “An owner can 

do whatever they want, they can own the whole townhouse and rent out part of it for professional use,” says Mitchell Hall 

from Corcoran. They can take two or three floors as their own, they can take one apartment and rent out the others, 

there’s a lot of possibility in it. I had a buyer purchase a brown-stone in Brooklyn and it was mixed-use. The ground floor 

was set up for professional use, he was buying because he wanted to live in it, but the rent [from the ground floor] helped 

cover his mortgage and expenses,” says Hall. 

        

 

Time Out New York / Issue 656 : Apr 23-29, 2008 

http://www.timeout.com/newyork/things-to-do/how-to-be-the-perfect-candidate 

Apartments '08 

How to be the perfect candidate 

TIPS FOR CO-OP BUYERS  - by: Scot Meyer 

http://www.nytimes.com/2013/11/17/realestate/living-along-central-park-north.html
http://topics.nytimes.com/top/reference/timestopics/people/g/john_freeman_gill/index.html
http://corcoran.com/nyc/PressMention/Display/15700/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/15700/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/14024/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/14024/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/14024/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/14024
http://corcoran.com/nyc/PressMention/Display/14024
http://corcoran.com/nyc/PressMention/Display/13223/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/13223/0?tFrom=PressMention
http://corcoran.com/nyc/PressMention/Display/13223/0?tFrom=PressMention
http://newyork.timeout.com/things-to-do/this-week-in-new-york/21758/how-to-be-the-perfect-candidate
http://newyork.timeout.com/things-to-do/this-week-in-new-york/21758/how-to-be-the-perfect-candidate
http://newyork.timeout.com/things-to-do/this-week-in-new-york/21758/how-to-be-the-perfect-candidate
http://newyork.timeout.com/things-to-do/this-week-in-new-york/21758/how-to-be-the-perfect-candidate




Testimonials 
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Mitchell, 

  

You are an amazing broker. I’ve worked in the business before you are just great!  Thank 

you for your dedicated time.  You know, 2 years ago I read a post you wrote on HDFC’s. I 

called you just to see if you’d even take my call and you did.  You stayed on the phone 

with me forever, you even referred me to some lawyers even though it was not your 

deal.  I don’t think you remember this…but, I went crazy looking for you this time around 

on the internet and found you. 

 

Your disposition to give me information (a stranger) about something that would benefit 

me and another broker did not deter you from helping me.  As God would have it, you are 

the man who 2 years later ended up brokering the deal.  

  

I hope that your commission is multiplied into many blessings over your life.  Thank you 

for being so gracious and helping us get out of there. 

  

Very humbled, and you’ve taught me a big lesson.  To show grace to everyone even if 

they may not be a future client!  

  

If you are ever down in the Dominican Republic please stop by our Hotel: 

  

www.VillaCelesteEstate.com    

  

All the best,  

  

Vanessa 
 
Vanessa K. Reyes  |  Executive Assistant  |  Chief of Human Resources Office  |  Univision 
Communications Inc.  |  605 Third Avenue, 12th Floor, New York, NY 10158 

https://webmail.corcoran.com/owa/redir.aspx?C=bJmGCBWt4EG23E7MU3iiZGhTa88Fr9EI-3lgea__Q6OqynyGdae1z2oAlnJjGUaT5crCNdPlPKo.&URL=http://www.VillaCelesteEstate.com


Testimonials 

• Mitchell Hall is one of those rare agents, that will be there for you every step of 

the way in a purchase or a sale of your property. He was always available on 

phone, spent an enormous amount of time with me and my wife...and made 

our deal happen.— Buyer  

 

• A family member hired Mitchell to sell an apartment in Manhattan. Mitchell's 

blogging and marketing attracted an international buyer and got the deal done! 

It wasn't easy due to some issues with the building, but Mitchell's expertise 

pulled it off.— Seller  

 

• Perfect combination of NYC street smarts and in depth real estate knowledge. 

His feel for a neighborhood or building is uncanny. His advice is genuine and is 

always looking out for his clients. I've recommended Mitchell in the past and 

will again. — Client  

 

• Mitchell knows NYC, neighborhood by neighborhood. Look at his Blog and you 

will find a wealth of information about the architecture around the city, as well 

as information on the process of purchasing real estate in the city. I highly 

recommend him.— Client  

 

• Mitchell was able to get the best price for my units based on pricing the units at 

the correct pricing point that led to bidding wars on the apartments. And in both 

instances, the units sold for well over the asking price. — Seller  

 

• Thanks for this, dear Mitchell. As I told you, there isn't a day that goes by that i 

feel utter and complete gratitude for all the work you did in order to enable us 

to secure the coop unit in the Monterey. pure bliss. saludos, caforment— Buyer 

 

   Reviews:  

 

•  https://www.zillow.com/profile/Mitchell-Hall/Reviews 

• http://www.trulia.com/myprofile/reviews 

 

https://www.zillow.com/profile/Mitchell-Hall/Reviews/?my=y
https://www.zillow.com/profile/Mitchell-Hall/Reviews/?my=y
https://www.zillow.com/profile/Mitchell-Hall/Reviews/?my=y
http://www.trulia.com/myprofile/reviews
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1) Source: National Association of Realtors 2013 profile of Home Buyers and Sellers Report.   2) Source: Alexa.com web traffic rankings.  



1) Source: National Association of Realtors 2013 profile of Home Buyers and Sellers Report.   2) Source: Alexa.com web traffic rankings.  
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The names and logos displayed are trademarks owned and/or registered by the respective company.  None of the named companies endorse Corcoran, nor is there any affiliation between such companies 

and Corcoran. These sites are not controlled by Corcoran and Corcoran is not responsible for the content or availability thereof. Nothing herein shall be construed as a guarantee that all or any Corcoran 

listings will appear on these specific sites. The sites to which Corcoran syndicates its listings are subject to change at any time. Whether a specific listing is included on any site can vary depending on 

region, property type, and other criteria. 
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*Check with bank/mortgage broker for additional fees. New York State Law requires a written letter of engagement if the legal fee will exceed $3,000. Non New York State 

residents should procure exemption for state transfer tax forms (TP584). These are only estimates. Please confirm closing costs for specific transactions with your attorney 

and/or mortgage representative. 


